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The ALACARTE program does not include POS signs, stickers or sleeves and envelopes. This program is designed to allow
merchant to just buy cards without the other material. Ask your sales person about additional marketing items.

The ALACARTE package includes cards only

e (500 or more) Custom Cards

o  Welcome kit

NOTE: Merchant must provide custom camera-
ready artwork for this program.

Ask your sales person about adding a marketing
kit or sleeves and envelopes to your order.

WOTE: Fackages take 10-15 business days for delivery.
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Great Impulse Purchase

It has been studied & proven that consumers will tend o =
impulse purchase if you are promoting a product at the COlltact IllfOI'lllathllz
point of sale

Replace Paper Gift Certificate

Most all merchants selling paper Gift Certificates
experience problems with tracking, reporting, fraud, and
duplicate use

Slippage and Breakage

The B8IGGEST regson fo use G Cards is not fo have o
give customers CASH BACK! Balances stay on cands!
Typically only 85% of a cards value is actually
redeamed!”




